MACKAY’S CUSTOMER PROFILE FORM - THE MACKAY 66

CUSTOMER

Name:

Nickname:

Business Title:

Company:

Company
Address:

Home
Address:

Date Of Birth:
Place Of Birth:

(F;:ysica:l istics: Height: Other:
aracteristics: Weight:

EDUCATION

High School:

University:

University
Fraternity or Sorority:

Extracurricular
University Activities:

If no University,
Is he/she sensitive?

Military Service:




FAMILY

Marital Status:
Spouse’s Name:

Spouse’s Education:

Spouse’s Interests:

Wedding Anniversary:

Children:
Names, Ages

Children’s Education:

Children’s Interests:

BUSINESS BACKGROUND

Previous Employment:

Previous Positions At
Present Company:

Status Symbols
In Office:

Professional or
Trade Associations:

Any Mentors:

Business Links
To Our Company:

Is This A Good
Relationship?

Other People In Company
Who Know This Customer?

Type Of Connection:

Client's Attitude To
Own Company:

His/ Her Long-Range
Business Objectives:

His/Her Immediate
Business Objectives:

Greatest Concern -
Own or the Company:

Does Customer Think
Of Present or Future?




Summaries.Com

The Ultimate Business Library

We condense 300+ page business books into
8-page summaries.

By reading summaries, you'll get the key ideas in
30 mins, so you can spend more time turning your
ideas into dollars.

Knowledge is Power — Invest in Your Future

For just $2 per week, you will...

> Learn from the mistakes and success of the smartest people in business;

> Get fresh ideas, strategies & motivation that could be worth millions to you;

> Follow emerging trends, so you can catch the wave before your competitors do;
> Catch up on the classics you always wanted to read.
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1,000 Top Business Book Summaries s
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Our catalog includes summaries on a range of topics for

aspiring entrepreneurs, managers, and consultants.
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BUSINESS PLANS MANAGEMENT PRESENTATIONS '\
SALES LEADERSHIP MOTIVATION STRATEGY

AND MORE



