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Successful Online Business
Without Quitting Your Day Job

DAVID LINDAHL and JONATHAN ROZEK

DAVID LINDAHL is a successful real estate developer who developed a seven-figure second income selling
information products online. His real estate portfolio now totals more than $221 million across the United
States of America. He has been in business for more than 21 years.

JONATHAN ROZEK graduated Magna Cum Laude in Ancient Chinese from Harvard College. He studied
French, Russian and Chinese simultaneously while at college.

The Web site for this book is at www.SixFigureSecondincome.com.
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SUMMARIES.COM is a concentrated business information service. Every week, subscribers are e-mailed a
concise summary of a different business book. Each summary is about 8 pages long and contains the
stripped-down essential ideas from the entire book in a time-saving format. By investing less than one hour
per week in these summaries, subscribers gain a working knowledge of the top business titles. Subscriptions
are available on a monthly or yearly basis. Further information is available at www.summaries.com.
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MAIN IDEA

You can make a substantial income today by working at it with the bits and pieces of spare time you have available on the side. All you
have to do to succeed is ignore all of the half truths, conventional wisdom, myths and outdated information which is out there. You also
have to totally disregard all the fertilizer the snake-oil salesmen will try and feed you to get you to join their overpriced membership
clubs or multilevel-marketing programs.

To build a second income to six-figure profitability levels, have your own online business that you work in your spare time. Building
and then growing your online business will require that you undertake different activities in three specific time-frames:

* Pre-launch — you figure out what to sell, format your materials and decide on the delivery method you will offer.

» Operate — you learn how to generate leads, sell your product and build a profit spiral for the future by selling over and over.

» Optimize — once you've got everything set up, you pay attention and learn how to do things better in the future.

.................................................... Pages 2-3

Bust all the myths which may be holding you back
Source your product cheaply and reliably

Putin place everything required to open for business

.................................................... Pages 4-7

Deliver valuable information to a targeted audience
Direct people to a specific landing page

Reinforce that they’re in the right place

Give them even more information they will like
Explain there’s lots more where that came from

Capture their details for your leads database

0 Why should | stop and listen to you?

e Why should | read this whole thing?

e What else do you have and how will it help me?
e Why is your solution better than any other alternative?
@&+ Why should I believe your claims?

e What'’s it going to cost me?

e What's my risk here?

@ What happens after | have paid my money to you?

Progressively keep segmenting into smaller niches
Encourage consumption every way you can
Become a welcome guest in their in-box

Engage in genuine two-way communication

.................................................... Pages 7 -8

Install online measuring devices into your Web site

Determine why people don’t buy, adjust accordingly

Test everything, do more of what works
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The Ultimate Business Library

We condense 300+ page business books into
8-page summaries.

By reading summaries, you'll get the key ideas in
30 mins, so you can spend more time turning your
ideas into dollars.

Knowledge is Power — Invest in Your Future

For just $2 per week, you will...

> Learn from the mistakes and success of the smartest people in business;

> Get fresh ideas, strategies & motivation that could be worth millions to you;

> Follow emerging trends, so you can catch the wave before your competitors do;
> Catch up on the classics you always wanted to read.
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Our catalog includes summaries on a range of topics for

aspiring entrepreneurs, managers, and consultants.
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